MIG

McHugh Insurance Group

Business - Home - Auto - Life

At MIG, our clients get more than
just a phone call once a year to
renew their policy. We see
ourselves as a partner to your
business and once you hire us, we
want to make sure we provide the
same amount of commitment and
passion towards helping your
business that you do.

That’s why we continue to invest
our time and resources into
making sure you get your money’s
worth from your insurance agent
because let’s face it, most years,
you’ll never need your insurance.
Here’s how MIG works to earn our
clients insurance dollars:

WHAT WE OFFER:

Client Experience Meetings

Each year, your representative is committed
to visiting with you face to face to learn
about your business and help tailor your
insurance program in the following meetings:

? CORE Consultation: Client Onboarding &
Risk Exposure Consultation

: At this meeting, we will deliver your new
policy, set you up with our client portal, risk
management resources, and more to make
sure we’re on the same page for how we
can help throughout the year

® |CE Review: Insurance Coverage
Efficiency Review

: Areview of your overall insurance program

: to make sure it is keeping pace with any
changes in your business, adjust exposures,
coverages, and more. We will also review
any additional risk management resources
we can provide.

® RAP Meeting: Risk Analysis & Placement

: Meeting

Review the renewal of your current policy as

¢ it compares to the market. To hold ourselves
: accountable, we do this every year to prove

s to you that we’re always working in your

. best interest to bring you the most

. competitive program.

CONTACT
HUNTER McHUGH

President
McHugh Insurance Group
¢, 302-299-9199

b hunter@mchughinsurancegroup.com
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Additional Resources

e MIG Client Portal
e Access to hundreds of risk management
materials for the following topics:
o Human Resources
o Safety Meetings
State Laws
Employee Retention
OSHA & More!
¢ Employee Safety Meetings
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